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Welcome & Congrats to Grads!

Summer is almost here! That means school is
almost out, vaca ons are about to begin, and
gradua on par es are about to start across the
country! Congratula ons to all the new high
school and college grads!
And along with gradua ons, unfortunately,
comes fresh new debt! If your son or daughter is
headed oﬀ to college, here come the student
loans! And if they just finished college, it’s likely
me to start paying on exis ng student loans!
Sadly enough, caps & gowns come with financial “growing
pains”. That’s why we’re giving away FREE debt analysis reports
this month, so you can create a plan for you or your grad!

~Lori & Tom Ellio
CLIENT’S CORNER
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Free Credit Report

There is one authorized source to obtain your oﬃ‐
cial credit report from each of the three credit bu‐
reaus. On the flip side, there are many sources
that want to charge you money for the same.
The website www.AnnualCreditReport.com is the
oﬃcial site, approved by the Federal Trade Com‐
mission (FTC) for obtaining your
free credit report each year.
You will need to verify your
iden ty to obtain your report.
We recommend that you are
careful and vigilant with moni‐
toring your credit in order to prevent iden ty the .
If you use a service other than the FTC‐approved
site, be sure to read their terms of service first.
Some of them may specify that they will share or
sell your informa on to other companies and finan‐
cial ins tu ons, meaning you could be invi ng a lot
of future junk mail. As always, “Buyer Beware.”

The Toxicity of Deferred Interest: Be Careful to Make Timely Payments!

Lenders use all kinds of “gimmicks to en ce borrowers to over‐extend them‐
selves in debt. One such gimmick is “deferred interest”.
Deferred interest is associated with many 0% interest promo onal periods. If
you pay your balance in‐full before the promo onal period ends, the money
borrowed is completely interest‐free. That’s a good example of “interest float”,
which is the powerful strategy of using the bank’s money at no cost to you. But
if you’re late on a payment or exceed the promo onal period, o en mes
“deferred interest” is applied to your account balance, retro‐ac vely adding
interest charges to your account at their regular interest rate or a penalty
rate— all at once— as shown in the sample statement to the right.
With deferred interest, your lender treats the debt balance as if the promo onal period never existed, charging you interest on money you’ve already paid oﬀ.
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Doing It Right: Using Social Media Eﬀec vely in Business

As you work to help your clients eliminate their debts, it’s pre y common to both reach out to people and to post cli‐
ent success stories on social media. When doing so, it’s super-important to follow a few rules along the way.
First, social media e que e calls for keeping social media “social” and not “spammy”. Whether you’re pos ng to a
group, a company page, or your own “wall” (personal page), no one wants to be “pitched” on a social pla orm. Use
your social media presence as a way to build and strengthen rela onships, not con nually solicit business. Once in
awhile when there’s something big going on (a sale or special event) and you need to get the word out fast, social me‐
dia might be the right vehicle to accomplish the task. But if people get the sense that you’re “on the prowl” for cus‐
tomers, you’ll get blocked, banned, and berated by those you’re trying to reach— or by the social media service, itself.
Second, it’s of the utmost importance that you respect your clients’ privacy. We don’t need to go into
too much detail, here, because as a professional you’re not pu ng out their personal financial details
anyway. But before you even post a success story, be sure to get wri en permission from the person
you’re celebra ng. You might have just helped John & Jane Doe pay oﬀ their debt and become debt‐
free, but they may not appreciate being “recognized” publicly, even though you aren’t men oning
their numbers. Simply saying, “Congratula ons to John & Jane Doe for becoming debt‐free” might be seen as a disre‐
spec ul invasion of privacy in their eyes. A be er approach would be to ask them if they’d be willing to write a tes monial to share publicly, which allows them the opportunity to reveal what they’re comfortable sharing, if anything.
 They might tell the world you “helped them save $100,000 in interest and get paid oﬀ in 7 years instead of 28.”
 They may tell the world you “helped them pay oﬀ their debt fast” without men oning any numbers.
 Or they might say, “No, I’m not comfortable with that, but thanks for asking… “
Let them decide what to share, and there will be no embarrassments, no breaches of trust, and no hard feelings.

HOT TOPIC

Medical Debt vs. Credit Debt: Impacts, Diﬀerence, and Op ons

Being in debt is no fun. It’s stressful. And stress can create health problems on its own. But let’s
look at when the debt is actually related to health problems: Medical Debt.
Medical debt diﬀers from other types of debt in a number of ways. First of all, it doesn’t usually
get charged interest— at least not ini ally— because it’s not money “loaned” to you. So that’s the
“good” news. But it might just be the ONLY good news about medical debt.
Unfortunately medical procedures, medica ons, hospital stays and other health‐related bills can add up quickly and
substan ally. If there are shor alls with insurance coverage, the pressure to pay the debt mounts quickly as well. Un‐
like credit debt that has a longer, agreed‐upon payback period, health providers aren’t in the business of financing the
debt into a long‐term arrangement— so unless measures are taken to work out the details, it can end up in collec ons.
If you carry medical debt, It’s important to get mely, correct informa on so you know your resources and op ons.
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Residual Income

WORTH

Debt Forgiveness: Poten al Impact

For many people who carry student loan debt, “Debt For‐
giveness” is their payoﬀ strategy. Debt forgiveness is a provision
actually built‐into many federal student loan programs, along
with other provisions such as income‐based repayment, interest‐
only payments, and deferred payment schedules.

To build a nest egg that pays you $300 per month
residually, you would need $90,000 in an invest‐
ment (assuming a 4% Annual Percentage Yield).
To bring in $6,000 per month residually, you’d
need an investment of $1,800,000 (at 4% APY).
But as explained in The Financial Acumen
Course®, you can work with Equivalent Assets to
produce the same residuals without tying up your
money in investments. The “over-40” crowd who
start re rement planning late may be interested.

WISDOM

A Quotable Quote

“Rich people stay rich by living like they’re broke.
Broke people stay broke by living like they’re rich.”
~Unknown

In cases where student loan debt forgiveness is an op on, some
loans allow that if the individual is employed for some number of
years in a certain fields of work, their debt forgiveness can be tax
-exempt. But even if someone begins their career in a qualifying
field, they o en change occupa ons along the way into a field
that is not eligible for tax‐exempt debt forgiveness.
Student loans aren’t the only debts that can
be “forgiven”. Most forgiven medical debts
and debts se led through a debt relief ser‐
vice are also treated as taxable income.
It’s important to realize that if you have cash
flow problems that necessitate debt forgiveness, you might find
yourself ge ng out a quarrel with your creditors and into one
with the IRS if you’re not careful. And the IRS is allowed to seize
your property and garnish your wages… which won’t help your
cash flow problems.
A proac ve, strategic debt payoﬀ plan may be a be er op on
than risking excessive interest on deferred payments, a huge tax
bill, or sanc ons from the Internal Revenue Service. Learn more.

LIFE AFTER DEBT

Get a Li le “Social”.
Help Us Help You: Like It, Comment, & Share It!
We’re hoping you’ll con nue to
support our eﬀorts to spread
the word on financial literacy!

Please visit our Facebook Page and Share it & Like it.
h ps://www.facebook.com/AchieveLifeA erDebt/

FREE GIVAWAY

Free Debt & Wealth Analysis
As you prepare for the summer,
take half‐an‐hour and prepare for
your financial future! Let’s see how
soon you can be debt‐free and living
without the stress associated with
credit card, student loan, and mort‐
gage payments! Schedule a Call!
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